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Product and
eatures guide

Life insurance

Life Insurance: - Is Not a Deposit of Any Bank - Is Not FDIC Insured - Is Not Insured by Any Federal Government Agency
- Is Not Guaranteed by Any Bank or Savings Association - Variable Life Insurance May Go Down in Value




L|Ve More_ Our life produ?ts ha\{e the power to adapt
to your clients’ evolving needs

Kee p M O re' For your clients, knowing that their loved ones and their life’s work

= have protection from uncertainties can help them face the future
BU I Id M Ore- with courage, strength and wisdom. Life insurance from Equitable
Financial Life Insurance Company (Equitable Financial) and Equitable
Financial Life Insurance Company of America (Equitable America)
helps clients better protect their families so they can live more for
today, keep more of the money they earn by providing the potential
for tax-deferred growth and build more assets for the future by
potentially growing their money over time. We’re committed to
improving conventional life insurance with unconventional thinking
that can help your clients’ money work harder for them. Together,
we’ll work to turn today’s goals into tomorrow’s accomplishments —
supporting you just as we’ve done for our clients since 1859.
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5 Term For detailed information, see each product guide.

Term Series
Term-in-10*" 11859 refers exclusively to Equitable Financial Life Insurance Company.



Indexed Universal Life (IUL)

BrightLife® Grow

Accumulation indexed universal life, focused on flexible cash For more detailed

value accumulation and income. Designed for individuals, business information, see

owners and the protection market. our product guides.
Product highlights

- No hidden leverage, performs as client expects

- Availability of alternate loans, which function similarly to industry
indexing loans, but respect the client’s allocation

- Four index options, which allow for diversification

+ Allows the combination of the Long-Term Care Services®™ Rider and
CVPlus, a rider that reduces surrender charges in early years, to be used
in support of the business market

Target market

- Age 40-70

- Ideally suited for moderately risk-averse clients who may have limited
investment experience and are interested in tax-deferred cash value
accumulation as a source of potential income in addition to protection

Features

+ 15-year surrender period

+ Fixed Loan Option - 1% spread years 1-10, wash loans years 10+

+ Alternate Loan Option is available beginning year 4, under which the loan
amount is distributed based on the current asset allocation of the policy,
beginning with the Guaranteed Interest Account (GIA)

Sales applications

+ Supplemental income

+ Tax-deferred cash value

+ Business continuation plans

Highlighted riders/benefits

- Long-Term Care Services™ Rider
+ CVPlus Rider

+ Charitable Legacy Rider®

Minimum face amount

-+ $50,000

- $250,000/life for 1-2 lives and $100,000/ life for 3 or more lives if CVPlus is elected
- $1,000,000 — Policies with Charitable Legacy Rider®

Please consult with the Sales Desk for more details.
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Variable Universal Life (VUL)

Equitable Advantage Max-"

Designed to be easy to understand, illustrate and

sell. Equitable Advantage Max® provides a potential

tax-free strategy and a simplified, shortened digital
end-to-end experience.

Product highlights

+ Streamlined process

+ 48-hour submission to offer expectation

- Uses noninvasive and no-touch medical and
non-medical resources

- Select class

+ Robust portfolio lineup with over 80 investment options

Target market

- Ages 45-55 (Available issue ages 20-55)

+ Income $150K-$499K

+ Assets $500K-$1.9M

+ For clients willing to bypass traditional underwriting in
favor of a simplified process and are willing to pay five
annual premiums equal to the maximum allowable non-
MEC premium allowed under Internal Revenue Code rules

+ For clients looking for tax-deferred growth, potential tax-free
income and an income tax-free death benefit

- Desired premium funding duration is 5 to 10 years

VUL Legacy*

Protection VUL, competitive for death benefit-
focused VUL sales, featuring affordable contractual
charges to help drive long-term value.

Product highlights

+ Robust portfolio lineup with over 80 investment
options including:
- Nine index portfolios (all at 40 bps)
+ 11 Asset Allocation portfolios

Target market

+ Ages 30-60

- For clients looking for a cost-effective death benefit and
a desire to achieve potentially higher returns, tax-deferred
growth and potentially income tax-free distributions

Features

+ Premium Based Surrender Charge

+ Premium Based Compensation

+ Customer Loyalty Credit

+ Enhanced inforce management tools

Features

+ Market Stabilizer Option® — an allocation option with
performance that is tied to the S&P 500® Price Return
Index, up to the Growth Cap Rate and includes some
downside protection

- 15-year surrender period
(10-year surrender period in New York)

- Fixed Loan Option — 1% spread years 1-15,
wash loans years 15+

+ No-Lapse Guarantee — 15 years”

Sales applications
Asset Location
- Roth IRA Alternative
+ Retirement Plan (LIRP)
+ Supplemental Executive Retirement Plan (SERP)
- Deferred compensation

Sales applications

- Wealth/family + Lifetime gifting programs
business transfer - Annuity/asset maximization
+ Key person protection + Survivor income replacement

+ Equalization of inheritances -+ 1035 Exchanges with loans

nghllghted riders/benefits
Market Stabilizer Option® — an allocation option with
performance that is tied to the S&P 500° Price Return Index.
Features higher caps, lower charges and a competitive floor.
+ Policy Continuation Rider

Highlighted riders/benefits

+ Long-Term Care ServicesSV Rider
- Charitable Legacy Rider®

Minimum face amount Maximum face amount
- $100,000 - $2,000,000

Minimum face amount

- $100,000
- $1,000,000 — Policies with Charitable Legacy Rider®

* For issue ages 79 and below, the NLG Period will be the lesser of 15 years and the difference between 85 and the issue age of the insured. For issue ages 80 and above,

the NLG Period is 5 years.
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Variable Universal Life (VUL)

VUL Optimizer®

One of the most competitive income-designed
VUL accumulation products in the market,
offering affordable contractual charges to help
drive long-term accumulation.

VUL Optimizer: Max

VUL Optimizer® Max may be a good strategy if
your clients are looking for a death benefit plus
another way to generate potential retirement
income and diversify their taxes in the future.

Product highlights Product highlights

+ Unique ability to combine benefits, such as our Long-Term
Care Servicess™ Rider (LTCSR), Cash Value Plus Rider
(CVPIlus) and Loan Extension Endorsement on one policy

- Robust portfolio lineup with over 80 investment options

Target market

- Age 30-60

+ For clients willing to take on market risk to achieve
potentially higher returns, tax-deferred growth and
potentially income tax-free distributions

Features

+ Market Stabilizer Option® — an allocation option with
performance that is tied to the S&P 500® Price Return
Index, up to the Growth Cap Rate and includes some
downside protection

+ 10-year surrender period

- Fixed Loan Option — 1% spread years 1-10, wash loans
years 10+

- Streamlined process
+ 48-hour submission to offer expectation

- Uses noninvasive and no-touch medical and non-
medical resources

- Standard plus risk class — on average, VUL Optimizer®
Max’s standard plus rating generates potential distributions
2% to 5% greater than a fully underwritten standard offer,
using the Optimal Income Solve, at a fraction of the time

+ Robust portfolio lineup with more than 80 investment options

Target market
+ Age 20-55
+ For clients who are willing to bypass traditional underwriting in

favor of a more streamlined process and are willing to pay five
annual premiums or more equal to the maximum allowable
non-MEC premium allowed under Internal Revenue Code rules,
and want to generate tax-efficient retirement income and obtain
life insurance coverage

+ Most competitive with funding patterns of 10 years or longer

through retirement age

Sales applications

+ Supplemental Life Insurance Retirement Plan (LIRP)
+ Supplemental Executive Retirement Plan (SERP)

- Deferred compensation

- Annuity/asset maximization

+ Survivor income replacement

+ 1035 Exchanges with loans

Features
- Market Stabilizer Option® — an allocation option with

performance that is tied to the S&P 500° Price Return
Index, up to the Growth Cap Rate, and includes some
downside protection

+ 10-year surrender period
- Fixed Loan Option — 1% spread years 1-10, wash loans

years 10+ 1.15% charge

Highlighted riders/benefits

+ Long-Term Care Services™ Rider
- Charitable Legacy Rider®

+ Supplemental Executive

Sales applications
- Supplemental Life Insurance

+ Deferred compensation
+ Qualified retirement plans
- Executive bonus plans

Retirement Plan (LIRP)

Retirement Plan (SERP)

Minimum face amount

- $100,000 — Regular or guaranteed issue underwriting

- $1,000,000 — Policies with Charitable Legacy Rider®

+ $250,000 per life at issue for 1-2 lives, and $100,000
per life at issue for 3 or more lives with the CVPlus Rider

Highlighted riders/benefits

- Loan Extension Endorsement
- Charitable Legacy Rider®

- Living Benefits Rider
« Cash Value Plus Rider

Minimum face amount
- $100,000

Maximum face amount
- $2,000,000
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Variable Universal Life (VUL)

COIL Institutional Series

COIL is designed for business owners seeking to
fund nonqualified benefit plans.

Product highlights

- Higher early account value combined with strong
long-term performance

- Institutionally priced with no surrender charges

+ Robust portfolio lineup with over 80 investment
options, plus three exclusive funds

Target market

+ Corporations and partnerships where the firm is generally
the owner and beneficiary of the policy

- Available to self-employed professionals who are
members of a recognized professional association

+ Available for single-life plans (highly compensated)

VUL Survivorship

Protection survivorship VUL policy offering a
competitive death benefit, focused on
long-term value.

Product highlights

- We are a leader in this space in all funding scenarios

+ 20-year No-Lapse Guarantee**

+ Robust portfolio lineup with 80 investment options,
including eight index options

Target market
- Age 40-69

+ Affluent couples who have a need for estate planning and
desire potentially higher returns and tax-deferred growth

Features

+ Dedicated support fromour - Market Stabilizer Option® —
Corporate Strategies Group an allocation option with

+ No surrender charges performance that is tied to

+ Fixed Loan Option — 0.75% the S&P 500° Price Return
spread in years 1-10, wash Index, up to the Growth Cap
loans years 11+* Rate, and includes some

downside protection

Features

+ Guaranteed Interest Option

+ 15-year surrender period

- Fixed Loan Option — 1% spread years 1-15,
wash loans years 15+

Sales applications

+ Group permanent life sales - Executive bonus/
where the company will after-tax plans
have ownership (competitive - Supplemental Executive
guaranteed issue on 10+ lives) ~ Retirement Plan (SERP)
+ Deferred compensation plans - Key person protection
+ Buy-Sell

Sales applications

+ Insures two lives

+ Lower cost of insurance than individual policies
- Tax-advantaged cash value accumulation

- Estate planning/wealth transfer

+ Single-premium investing for cash value growth
+ Special needs planning

- Charitable gifting

Highlighted riders/benefits

+ Integrated Term Insurance Rider
+ Policy Continuation Rider

Highlighted riders/benefits

- Estate Protector Rider
- CVPlus Rider

Minimum face amount
- $100,000

Minimum face amount

- $200,000
- $250,000 — For policies with the CVPlus Rider

* On a current basis, the loan spread is 0% in years 11+. On a guaranteed basis, the loan spread will never exceed 1%.

** For issue ages 55 and below, the NLG Period is 20 years. For issue ages 56 through 69, the NLG Period is the difference between 75 and the issue age of the insured.

For issue ages 70 and above, the NLG Period is 5 years.

***On a current basis, the loan spread is 0% in years 15+. On a guaranteed basis, the loan spread will never exceed 1%.



Term

Term Series

Insurance protection for clients with limited cash
flow or clients with short-term needs, such as
establishing a business, young professionals with
school debt, families and others with limited
resources. Available in level term periods of 10, 15

and 20 years and as Annual Renewable Term (ART).

Product highlights

- Competitive conversion privilege allows access to
Equitable Financial and Equitable America’s permanent
product portfolio

+ Conversion credit of 125% if policy is converted and 100%
after policy year 5 when applicable

+ ART offers a 10% discount on the first year’s premium if
paid annually

+ Customers may be eligible to add the Long-Term Care
ServicesS™ Rider with limited underwriting requirements
(no routine labs or paramedical exams) when converting
to a permanent product — see the Term Conversion flyer
for details

Target market

- Those seeking protection for a specified period, a
supplement to other life insurance or a “starter” product
for eventual conversion to Equitable Financial’s and
Equitable America’s permanent portfolio

Term-in-10™

Term-in-108" is level term life insurance featuring an
all-digital, noninvasive experience with customized
options and the convenience to pay by credit card
for coverage, all in 10 minutes or less. It is available
in level term periods of 10, 15 and 20 years.

Product highlights

- Seamless all-digital experience that takes 10 minutes
or less

- No exams, lab tests or attending physician statements

- Convenience of paying by credit card

- Conversion privilege ranging from 5 to 10 years,
depending on level term period

Target market

+ Healthy individuals between the ages of 18-60 seeking
protection for a specified period, a supplement to other
life insurance or a “starter” product for eventual
conversion to Equitable Financial’s and Equitable
America’s permanent portfolio

Sales applications

+ Income replacement

- Estate planning/wealth transfer
- Mortgage protection

- Charitable bequests

- Final expenses

+ Business continuation

Sales applications

+ Income replacement

- Estate planning/wealth transfer
+ Mortgage protection

+ Charitable bequests

- Final expenses

+ Business continuation

Highlighted riders/benefits **

-+ Disability Premium Waiver

+ Children’s Term Insurance Rider
-+ Living Benefits Rider

Minimum face amount
- $100,000

Minimum face amount

+ Contact the Sales Desk or see the Terms Series product guide
+ Term 10: $1,000,000

+ Term 15: $1,000,000

+ Term 20: $1,000,000

+ ART: $1,000,000

+ TermOne®: $25,000

Maximum face amount
- $1,000,000

For more detailed
information, see
our product guides.

* Conversion is available for TermOne® up to the term expiration date for policies with issue age 79 or less.

** Not available with TermOne®.



To learn more, call the Life Insurance
Sales Desk or visit equitableLIFT.com.

Term-in-10°™ may not be available in all jurisdictions. Some states may
vary the terms and conditions. Term-in-10" is only available for sale
through an Equitable Advisors Financial Professional.

VUL Optimizer® Max is a VUL Optimizer® policy with a standard plus
underwriting class. VUL Optimizer® Max allows potential insureds to
qualify for a standard plus underwriting class without labs, exams or
attending physician statement (APS). Traditional underwriting that may
require additional items or information, such as labs, exams or APS, is
also available, which may result in a better or worse underwriting class.

Equitable Advantage Max" offers Equitable Advantage through an
expedited digital process that doesn’t require labs, exams or an
attending physician statement (APS). This illustration has utilized
Equitable Advantage Max®" and is within the appropriate issue age
range, face amount and illustrative funding level for qualification. For
Equitable Advantage Max®, the available underwriting class is select,
which is not available through traditional underwriting and is available
to non-tobacco users only. Equitable Advantage® is available through
full traditional underwriting with a different set of risk class outcomes.
Depending on the final outcome of the full medical underwriting, the
policy values may be better or worse than those illustrated with the
select underwriting class.

This products and features guide is not a complete description of all provisions
of the life insurance policies. Please consult the product prospectus for variable
products and the product specifications for all products.

S&P®, Standard & Poor’s®, S&P 500° and Standard & Poor’s 500 are
trademarks of Standard & Poor’s and have been licensed for use by Equitable.
IUL Protect and BrightLife® Grow are not sponsored, endorsed, sold or
promoted by Standard & Poor’s, and Standard & Poor’s does not make any
representation regarding the advisability of investing in the products.

The Russell 2000® Index is a trademark of Russell Investments and has
been licensed for use by Equitable. IUL Protect and BrightLife® Grow are
not sponsored, endorsed, sold or promoted by Russell Investments, and
Russell Investments makes no representation regarding the advisability
of investing in the products.

The product referred to herein is not sponsored, endorsed or promoted
by MSCI, and MSCI bears no liability with respect to any such product
or any index on which such product is based. The policy contains a more
detailed description of the limited relationship MSCI has with Equitable
and any related products.

All guarantees are based on the claims-paying ability of the issuing
insurance company, either Equitable Financial Life Insurance Company
(NY, NY) or Equitable Financial Life Insurance Company of America,
an Arizona stock corporation with its main administrative office in Jersey
City, NJ. Variable life insurance is sold by prospectus. The prospectus
contains more complete information, including investment objectives,
risks, charges and expenses. You should encourage your clients to read
the prospectus carefully before purchasing a policy.

A life insurance policy is backed solely by the claims-paying ability
of the issuing life insurance company. It is not backed by the broker/
dealer or insurance agency through which the life insurance policy is
purchased or by any affiliates of those entities, and none makes any
representations or guarantees regarding the claims-paying ability of
the issuing life insurance company.

Life insurance products are issued by Equitable Financial Life Insurance
Company (NY, NY) or Equitable Financial Life Insurance Company

of America and co-distributed by affiliates Equitable Network, LLC
(Equitable Network Insurance Agency of California in CA; Equitable
Network Insurance Agency of Utah in UT; Equitable Network of Puerto
Rico, Inc. in PR) and Equitable Distributors, LLC. When sold by New York
state-based (i.e., domiciled) Equitable Advisors Financial Professionals,
life insurance products are issued by Equitable Financial Life Insurance
Company (NY, NY). Variable life insurance products are co-distributed
by Equitable Advisors, LLC (member FINRA, SIPC) (Equitable Financial
Advisors in Ml & TN) and Equitable Distributors, LLC. All companies are
affiliated and directly or indirectly owned by Equitable Holdings, Inc., and
do not provide tax or legal advice.

Please be advised that this document is not intended as legal or tax
advice. Accordingly, any tax information provided in this product and
services guide is not intended or written to be used, and cannot be
used, by any taxpayer for the purpose of avoiding penalties that may be
imposed on the taxpayer. The tax information was written to support the
promotion or marketing of the transactions or matters addressed, and
you should seek advice based on your particular circumstances from
an independent tax advisor. Equitable Financial, Equitable America,
Equitable Network, Equitable Advisors and Equitable Distributors do
not provide legal or tax advice.

BrightLife®, Charitable Legacy Rider®, VUL Legacy®, VUL Optimizer®
and VUL Optimizer® Max and TermOne® are registered service marks of
Equitable Financial Life Insurance Company.

Long-Term Care ServicesS™, Equitable Advantage MaxS" and Survivorship
Incentivelife LegacyS™ are service marks of Equitable Financial Life
Insurance Company.

Under current federal tax rules, clients generally may take federal
income tax-free withdrawals up to their basis (total premiums paid) in
the policy or loans from a life insurance policy that is not a Modified
Endowment Contract (MEC). Certain exceptions may apply for partial
withdrawals during the policy’s first 15 years. If the policy is a MEC, all
distributions (withdrawals or loans) are taxed as ordinary income to the
extent of gain in the policy and may also be subject to an additional
10% premature distribution penalty prior to age 59, unless certain
exceptions are applicable. Loans and partial withdrawals will decrease
the death benefit and cash value of your clients’ life insurance policy and
may be subject to policy limitations and income tax. In addition, loans
and partial withdrawals may cause certain policy benefits or riders to
become unavailable and may increase the chance your client’s policy
may lapse. If the policy lapses, is surrendered or becomes a MEC, the
loan balance at such time would generally be viewed as distributed and
taxable under the general rules for distribution of policy cash values.

Equitable is the brand name of the retirement and protection subsidiaries
of Equitable Holdings, Inc., including Equitable Financial Life Insurance
Company (Equitable Financial) (NY, NY); Equitable Financial Life
Insurance Company of America (Equitable America), an AZ stock
company with main administrative headquarters in Jersey City, NJ; and
Equitable Distributors, LLC. Equitable Advisors is the brand name
of Equitable Advisors, LLC (member FINRA, SIPC) (Equitable Financial
Advisors in Ml & TN). The obligations of Equitable Financial and
Equitable America are backed solely by their claims-paying abilities.

For financial professional use only. Not for distribution to the public.

© 2022 Equitable Holdings, Inc. All rights reserved. 1U-4697885.1 (5/22) (Exp. 5/24) | G1691208 | Cat. #133848 (5/22)
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https://equitable.com/selling-life-insurance/

