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Your guide to Term-in-10sm
Simple, flexible life insurance protection
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The process is easy and fast
Term-in-10℠ is simple, flexible life insurance protection. This is more than just accelerated  
underwriting. It’s a no-exam, instant-issue smart choice for financial professionals who are  
interested in expanding their business efficiently and want to get their clients the protection  
they need in just 10 minutes or less!

Pre-application  
form



Term-in-10℠ at-a-glance

Face Amount $100,000 - $1,000,000

Monthly Pay Mode only Credit, Debit or Apple Pay

30 Day Freelook Period

Non-Renewable; at the end of the term duration, the coverage will expire

No Riders

Owner must be same as Insured

This product is available in all states except for New York and Puerto Rico



Convertibility
Policy length 10 years 15 years 20 years

When is it convertible Within first 5 years Within first 7 years Within first 10 years

No conversion credits

No underwriting permitted – straight conversion only

Bestow Rate Classes (Term-in-10) vs. Equitable Traditional Rate Classes
o Elite (Non-Tobacco User Only)
o Preferred (Non-Tobacco User Only)
o Select Non-Tobacco
o Essential Non-Tobacco
o Essential Tobacco
o Essential Plus Non-Tobacco
o Essential Plus Tobacco

o Preferred Elite+ (Non-Tobacco User Only)
o Preferred+ (Non-Tobacco or Tobacco User)
o Standard Plus (Non-Tobacco User Only)
o Standard (Non-Tobacco or Tobacco User)
o Substandard Classes B, C, and D (Non-Tobacco or Tobacco User)



Term-in-10SM Prequalification Guidelines

6

These conditions will not qualify for Term-in-10:

o Alcohol and/or drug abuse

o Amyotrophic lateral sclerosis (ALS)

o Aneurysm

o Cancer (other than basal or squamous  
cell)

o Chronic obstructive pulmonary disease  
(COPD/emphysema)

o DWI

o Heart disease

o Hepatitis

o Huntington’s disease

o Kidney disease

o Liver disease

o Mental disorder

o Multiple Sclerosis (MS)

o Parkinson’s disease

o Sickle Cell Anemia

o Systemic Lupus

o Peripheral arterial/vascular
disease

This list contains the most common conditions/impairments that warrant a declination. Other decline situations are possible



Access Term-in-10℠  
through the Advisor  

Portal by Tools >  
Equitable Term-in-10  
icon (as shown below)

Menu > Life Insurance >Term-in-10

OR

2 ways to access



Getting started
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Within the pre-application form, the contract state  
will be validated. You will not be able to move  
forward if you are not licensed in the state of sale.

This is also where we will capture general  
information to identify who your client is and  
where the link for the application should be sent.

Term Duration and Recommended Face Amount
will transfer to your client’s initial quote screen.
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Split the policy

This is where you  
are given the  
opportunity to  
split this policy  
with up to an  
additional 5  
agents.



Replacement
Term to Term Replacements will be allowed in NAIC states only

NAIC states include: AL, AK, AZ, CO, CT, HI, IA, KY, LA, ME, MD, MS, MO, MT, NE,  
NH, NJ, NM, NC, OH, OR, SC, SD, TX, UT, VT, VA, WV and WI
Replacement is NOT allowed in the remaining non-NAIC states: AR, CA, DE, DC,
FL, GA, ID, IL, IN, KS, MA, MI, MN, ND, NV, *NY, OK, PA, *PR, RI, TN, WA and WY

The following requirements are either removed or automatically  
fulfilled by the front-end form once you hit “submit”:

 Client Profile

 FP Certification

 ProServ Suitability Requirements

 NAIC Replacement Form

 Replacement Sales Material Form

 RAF

*Term-in-10℠ is not currently available in New York or Puerto Rico



The client experience

Client will  
receive a Term-  
in-10 email with  
a link to begin  
the application

Client will enter  
basic  
information to  
receive an initial  
quote and  
determine face  
amount and  
coverage that’s  
right for them

Client will  
complete the  
three  
application  
sections

Application will  
be submitted to  
determine  
eligibility and  
reveal final  
quote

Client enters  
credit card  
information,  
signs and done!
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Client will receive a Term-  
in-10 email with a link to  
begin the application
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Client will enter basic  
information to  
receive an initial  
quote and determine  
face amount and  
coverage that’s right  
for them



Create an account and  
begin application
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Client will  
complete the  
three  
application  
sections



After the client completes  
those 3 sections of the  
application, this screen will  
generate. This is where they  
will provide their social  
security number and agree  
to disclosures such as Fair  
Credit, Consumer  
Protection, Terms and also  
sign off on HIPAA  
authorization, to run  
underwriting analyzers such  
as MVR, RX inquiry and MIB.
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Application will be submitted to  
determine eligibility and reveal  

final quote



Once approval is confirmed,  
there will be an opportunity  
to revise the face amount  
and duration up against the  
finalized rates. This ensures  
the customer is securing  
coverage that meets their  
needs while staying within a  
monthly premium that they  
are comfortable with.



Within the approval screen the client will be  
asked to elect their beneficiary (ies). This will  
also be where they can provide a secondary  
contact for communication about their policy  
if they choose to do so.
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Client enters credit card  
information, signs and done!



After premium is  
accepted, the insured will  
be redirected to their  
customer portal where  
they can review their  
coverage and access all  
policy documents.



In the event we are unable to make an immediate offer with  
the information captured, the customer will either be  
prompted to answer some additional underwriting  
questions, or they will receive the screen below advising  
that additional details of decision have been sent to their  
email, to review those first and then contact their Equitable  
Financial Professional for potential alternative coverage  
options if they wish to do so.



1. Confirmation that link has been sent to client
2. Financial Professional Facing - Client Declined Notification
3. Financial Professional Facing - Client Approved Notification
4. Financial Professional Facing - Client Bound/Inforce Notification

Financial Professional notifications regarding 
decision



If at any time during the application, your client has a  
question or runs into an error with the technology, each  
screen will have an access point to Bestow customer  
service via chat or phone number by clicking on this icon.



Disclosure
A life insurance policy is backed solely by the claims-paying ability of the issuing life insurance company. It is not backed by the broker/dealer or insurance agency  
through which the life insurance policy is purchased or by any affiliates of those entities, and none makes any representations or guarantees regarding the claims-  
paying ability of the issuing life insurance company.

Term insurance policies are issued by Equitable Financial Life Insurance Company and are co-distributed by Equitable Network, LLC (Equitable Network Insurance
Agency of California in CA; Equitable Network Insurance Agency of Utah in UT; Equitable Network of Puerto Rico, Inc. in PR) and Equitable Distributors, LLC.

Equitable is the brand name of the retirement and protection subsidiaries of Equitable Holdings, Inc., including Equitable Financial Life Insurance Company  
(Equitable Financial) (NY, NY); Equitable Financial Life Insurance Company of America (Equitable America), an AZ stock company with an administrative office 
located in Charlotte, NC; and Equitable Distributors, LLC. Equitable Advisors is the brand name of Equitable Advisors, LLC (member FINRA, SIPC) (Equitable  
Financial Advisors in MI & TN). The obligations of Equitable Financial and Equitable America are backed solely by their claims-paying abilities.

For financial professional use only. Not for distribution to the public.
© 2024 Equitable Holdings, Inc. All rights reserved.
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