
For young investors 
excited about  
starting careers  
and households, 
retirement can seem 
very far away. But even 
modest amounts of 
savings, planning and 
learning at this life 
stage can pay off 
significantly later.

Tax-smart strategies

Asset location strategies for 
those who are just starting out
It’s never too early to save or to weave asset location strategies into your plan

Continued…

Meet Sean and Victoria

• 32 and 33 years old; married 

• $107k annual household income

• Undergraduate degrees: Sean is a high school teacher 
and Victoria is a manager at a creative agency

• $290k accessible assets held in 403(b) brokerage account and 401(k) 

• Debt includes a mortgage and student loans 

Sean and Victoria are making good financial decisions and are comfortable  
with their short-term plan. They’re able to indulge occasionally without 
sacrificing a comfortable lifestyle. However, they haven’t yet turned their 
attention to longer-term financial goals, like: 

• Paying off their mortgage and student loans

• Saving for retirement

Here are three important conversations to have with your advisor if you are like
Sean and Victoria and are just starting out: 

1 First thing’s first: The emergency fund.

Six months’ worth of household expenses is recommended to be held in an accessible account  
for unforeseen expenses and emergencies.  
Make this priority #1.

If your household has more than 6 months covered, as Sean and Victoria do, this is an opportunity  
to discuss ways for those funds to work smarter — minimizing taxes, debt repayment or additional  
tax-smart retirement savings.



2 Planning for the future now: Tax-smart saving for retirement.

Take an inventory of all planned retirement income sources: employer-sponsored defined 
contribution plans, pensions, Social Security and other personal savings. 

If you have pensions and/or Social Security: determine if these will meet income needs 
in retirement. If not, consider employer-sponsored plans or separately funded IRAs. 

If you have a 401(k), 403(b) or 457 plans: try to max out contributions to lower today’s 
effective tax rates. Starting early makes a huge difference. 

If additional discretionary income is available: pay down debt and/or consider Roth IRA 
or a permanent life insurance policy for the potential of future tax-free income. 

Discuss the concept of asset location with your advisor. The tax status of the investments you 
ultimately choose can make a big difference in what you get to keep in retirement.

3 Planning for the unexpected: life insurance.

For young families, life insurance is an important safety net as well as a financial planning tool 
that can potentially deliver tax-free income in retirement.

Premiums may be funded from excess emergency savings and/or in other discretionary income. 

The general good health of the under-35 demographic makes premiums affordable.

Get to know your Equitable team. They can introduce you to new 
tax-smart strategies that can help reduce your tax burden.
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Many Americans worry they won’t have enough income to live on in 
retirement. That’s why Equitable became a founding member of the 
Alliance for Lifetime Income (ALI), which brings together 24 of the 
nation’s leading financial services organizations to educate Americans 
on the importance of protected lifetime income. Learn more about 
how you can make a difference for your clients in their retirement by 
visiting resources.protectedincome.org. 

Insurance, annuities and securities products are not bank products and are not 
insured by the Federal Deposit Insurance Corporation (FDIC) or any other federal 
entity. Variable life insurance, variable annuities and securities products are 
subject to investment risk, including possible loss of principal invested. 

A deferred variable annuity is a long-term financial product designed for 
retirement purposes. In essence, an annuity is a contractual agreement in which 
payment(s) are made to an insurance company, which agree to pay out an 
income or a lump-sum amount at a later date. Typically, variable annuities have  
mortality and expense charges, account fees, investment management fees 
and administration fees. In addition, annuity policies have exclusions and 
limitations. Early withdrawals may be subject to surrender charges and, if taken 
prior to age 59½, a 10% federal income tax penalty. Variable annuities are 
subject to market risk, including the possible loss of principal invested, and 
they have mortality and expense charges, account fees, investment management 
fees, administrative fees, charges for special contract features, and restrictions 
and limitations. Earnings are taxable as ordinary income when distributed and 
may be subject to a 10% additional tax if withdrawn before age 59½.

Certain minimum income guarantees provided by annuities may be available 
only through optional riders at an additional cost. All guarantees provided 
by annuities are based solely on the claims-paying ability of the issuing 
insurance company. A financial professional can provide cost information 
and complete details. Annuities are not suitable for all investors, and you 
should discuss with a properly licensed/registered financial professional 
whether an annuity may be appropriate for you.  

Variable universal life insurance is a contractual agreement in which premiums 
are paid to an insurance company, and the company in return for those 
premiums provides a benefit to a named beneficiary upon proof of the insured’s 
death and a policy cash value. Amounts in the policy’s cash value are invested in 
a variety of variable investment options. Amounts in a variable life insurance 
policy’s variable investment options are subject to fluctuations in value and 
market risk, including loss of principal. Life insurance policies have exclusions 
limitations and terms for keeping the policies inforce. Fees and charges 
associated with variable universal life insurance include mortality and expense 
risk charges, cost of insurance charges, surrender charges, administrative fees, 
investment management fees, and charges for optional benefits. Please see the 
policy’s prospectus for more complete information.

Variable annuities and variable universal life insurance policies are 
sold by prospectus, which describes charges, risks, expenses and 
investment objectives. Please contact your financial professional or 
the company for a copy at no cost or obligation. You should read the 
prospectus and consider this information carefully before you invest 
or send money. 

This informational and educational discussion is not intended, and should not 
be relied upon, as investment or financial advice. Please be advised that this 
flyer is not intended as legal or tax advice. Accordingly, any tax information 
provided in this document is not intended or written to be used, and cannot be 
used, by any taxpayer for the purpose of avoiding penalties that may be 
imposed on the taxpayer. The tax information was written to support the 
promotion or marketing of the transaction(s) or matter(s) addressed and your 
clients should seek advice based on their own particular circumstances from 
an independent tax advisor. 

Equitable is the brand name of the retirement and protection subsidiaries 
of Equitable Holdings, Inc., including Equitable Financial Life Insurance 
Company (NY, NY); Equitable Financial Life Insurance Company of America, 
an AZ stock company with an administrative office located in Charlotte, NC; 
and Equitable Distributors, LLC. Equitable Advisors is the brand name of 
Equitable Advisors, LLC (member FINRA, SIPC) (Equitable Financial Advisors 
in MI & TN). The obligations of Equitable Financial and Equitable America 
are backed solely by their claims-paying abilities. 

INVESTMENT AND INSURANCE PRODUCTS ARE: • NOT FDIC INSURED • NOT INSURED BY ANY FEDERAL 
GOVERNMENT AGENCY • NOT A DEPOSIT OR OTHER OBLIGATION OF, OR GUARANTEED BY, THE BANK OR ANY OF ITS 

AFFILIATES • SUBJECT TO INVESTMENT RISKS, INCLUDING POSSIBLE LOSS OF THE PRINCIPAL AMOUNT INVESTED

The below disclosure applies to customers of bank-affiliated entities. 

This material is for informational purposes only and does not constitute investment advice or a recommendation.

Visit us at equitable.com/tax-smart.


