True Value

Kenneth T. Kozlowski, CFP, CLU, and ChFC
Chief Investment Officer,
Equitable Investment Management
As investors show a desire to rebalance out of high-flying
growth stocks and into value stocks, finding value managers
who have stuck with their discipline through a decade of
growth-style dominance may be challenging. To understand
how managers find “true value” opportunities in today’s
market, we asked a range of industry veterans to evaluate the landscape.
We kick off this edition with excerpts from a conversation I had with two
value managers last month, one from J.P. Morgan Asset Management, and
one at Aristotle Capital Management. These professionals explain how
certain value factors may respond in the post-pandemic world.
Next, our colleagues at Diamond Hill look beyond price/earnings ratios to
search for companies with the potential for fundamentals and earnings
through metrics such as cash flow and price/book values. The smallcompany portfolio managers at GAMCO have a similar outlook, viewing
sustainable cash generation and adaptable management teams as critical
factors they seek.
Finally, AB’s international value chief looks back at the unprecedented
discount in value stocks and searches for signs the current rotation into
value may persist in coming years, as economic growth ramps up and
broadens out to encompass more sectors and countries.
I hope these articles will help you in your search for “true value” managers to
meet your investment objectives.
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A conversation with two
large-cap value managers
Scott Blasdell, CFA, Portfolio Manager,
J.P. Morgan Asset Management
Gregory Padilla, Portfolio Manager,
Aristotle Capital Management

Recently, Ken Kozlowski hosted a conversation with these two
portfolio managers. Below are some highlights of his
conversation.
(continued on next page)
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A conversation with two large cap value managers (continued)

Ken: What is value investing?
Scott
Broadly speaking, a value company is one that does not reflect what it’s really worth. There is a disconnect
between a company’s valuation versus what analysis shows their earnings or cash flows can be.
Greg
For us, the core tenets of value investing are two pronged: one, rigorous fundamental research, and two, a
required margin of safety. Some associate value investing with buying distressed, no- growth businesses. We’re
not in that camp. There are many different styles of value investing as well that have gotten a lot of attention
lately. We are in the quality-value camp, or intrinsic-value camp. We would much rather buy an improving
business at an attractive price than a distressed business at a fire-sale price.
Ken: Growth stocks have been outperforming value stocks for a number of years. Recently, value stocks
have come back strongly and are outperforming growth stocks. What is driving this turnaround, and do
you think it will continue?
Greg
The outperformance of growth-oriented businesses over the last decade is well documented. It climaxed last
year when everything digital was thriving and the rest of the world ground to a halt. We believe an increase in
rates and inflation expectations are contributing factors here. Many companies are already seeing inflation in
the system, be it in raw materials, labor, transport, and packaging. In the first quarter of 2021, financials and
energy were the best performing sectors and the lowest-quality companies thrived there.
Scott
It’s been about a year since the value rotation began, and it is partly just because value started at such a low
point. It wasn’t just the pandemic that created a lot of unusually well-valued stocks last year, but that growth
and defensive stocks had been outperforming since 2017. The euphoria from former President Trump’s tax cuts
kind of gave way in 2018 to the trade war with China and then increasing fears of a recession, and finally, the
pandemic. This all culminated last year in a really big valuation spread between growth stocks and value
stocks. The starting point was really exaggerated. Our analysis shows that value has never been cheaper if you
just look at the spread between value and other things. It is not surprising to see that gap start to close as the
level of uncertainty has gone down. The vaccine came out, surprised everyone with how effective it was coming
out in last November. Add to that strong fiscal and monetary support. The markets have gradually been willing
to look further out into the future, which is typically an environment where people are going to pay more
attention to valuations.
Ken: With the rise of vaccinations and people talking about actually going back to work again at some
point in the near future, does this give you any new places to find opportunities from an investment
standpoint?
Scott
We assumed last year that there would be a vaccine at some point and we’re kind of pleasantly surprised that it
came out as quickly as it as it did, and it created opportunities in all kinds of companies that were Covid losers.
So, those were retail companies, automotive companies—anything that required the consumer to go out and go
shopping—and these have offered an opportunity in the last several months. Banks were losers in 2020 as well,
with giant credit provisions, lower net interest income; energy—people not driving—obviously they were not
going to use gasoline. Just about every industry was affected in one way or the other, while the list of Covid
winners was pretty short. We saw a really broad range of opportunities and clearly a lot of that has started to
be priced in, but we still see some ways to go as the economy reopens.
(continued on next page)
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A conversation with two large cap value managers (continued)

Greg
We are looking through 2020 and 2021, and for the most part looking through 2022. It is interesting, it hasn’t
been obvious where the “new normal” will be. Companies responding to Covid have accelerated digital payment
systems by five years. This can apply to the 5G adoption as well. During the lockdown we all realized how much
investments needed in broadband, and I think you put 5G along there.
Scott
The pandemic pushed a lot of companies to find expense savings in new ways. Companies have adapted to sell
cars online. It is a lot more efficient than having a lot of salespeople in an auto dealership if you can get at least
the sales process done online. Also companies are examining if they need as much office space. There are a lot
of changes that we can’t really understand fully, but I think, on balance, you’re going to see kind of a surprising
uplift in margins for a lot of companies that’s still to come.

Diamond Hill Capital Management

Given the dominance of growth over value stocks in the past decade, with a particular acceleration over the
past five years, questions over the state of value investing have certainly been raised. Looking back at 2020, we
saw the widest performance gap between value and growth since the technology bubble (Exhibit 1).
However, we’ve seen a shift in the first few months of 2021, with value outperforming growth in the mid-cap
space by double digits year-to-date through April 30. Exhibit 1 shows calendar year returns of the Russell
Midcap® Growth Index minus the Russell Midcap® Value Index.
Exhibit 1: Russell Midcap® Growth vs. Russell Midcap® Value Calendar Year Returns
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The State of Value Investing—And Its Future

Source: Russell. YTD returns through April 30, 2021.

(continued on next page)
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The State of Value Investing—And Its Future (continued)

At Diamond Hill, we focus on intrinsic-value investing. While many definitions of value investing focus on a
company’s price relative to some proxy for value—such as book value or earnings—intrinsic value is specific to
where we believe value comes from: the core competencies of a business and the future cash flows produced
by those competencies. We estimate the present value of a company’s future cash flows to determine what that
business is worth—and assessing the value of intangible assets and growth potential is also an important part
of this exercise. This process results in a wider universe of businesses to consider for investment—beyond just
stocks trading at low multiples—and positions us well to adapt to, and capitalize on, changes in the global
economy.
We sometimes find value in slow-growing, undervalued businesses with stable competitive positions that
happen to trade at low multiples of earnings or book value. In other cases, our search for value leads us toward
high-quality, growing businesses whose future prospects are under-appreciated. In other words, we not only
look at businesses that most investors consider value stocks, but also some that are typically considered
growth stocks. To us, every investment we make represents potential value. In fact, we believe labeling a stock
as growth or value is a flawed approach—growth is a component of value.
So where does that leave us today? A large portion of the strong performance in equity markets over the past
few quarters has been driven by multiple expansion. As such, valuations look pretty high across most areas of
the market. From this point, we believe further gains are more likely to come from improvements in
fundamentals and earnings, rather than from multiple expansion.
That said, we do think there are real opportunities for higher-than-expected earnings going forward, especially
from companies that stand to benefit from the reopening and the potential increase in infrastructure spending.
We’re also seeing rising costs and inflationary pressures in several areas—not just from the rapid increase in
demand but also from numerous supply chain disruptions. So we’re paying close attention to which companies
are able to pass on those cost increases to customers through pricing, and how quickly they’re able to do so.
We believe that understanding competitive dynamics and fundamentals of each business will be critical in
assessing these opportunities.
Regardless of ebbs and flows in the economy, we believe investing with a valuation discipline remains one of
the ways to compound wealth over time. In our view, buying an ownership interest in a business for less than
what it is worth and patiently waiting for value to be realized requires diligent analysis of competitive dynamics
as well as an intellectual evolution in understanding how value is created as the economy changes. Simply
buying stocks with low price-to-book or price-to-earnings ratios is not sufficient—and should not define value
investing in today’s world or the future.

4

Small Cap Value Investing & Outlook:
GAMCO’s Investment Approach
GAMCO Asset Management
GAMCO’s research-intensive investment process is ideally suited for investing in small-cap companies. These
companies tend to be less well followed by Wall Street analysts thus creating a greater possibility of price
inefficiency and value-based opportunities. Meeting with company management is an integral part of our
investment process and is especially beneficial for small-cap companies. Within the small-cap value universe,
GAMCO is known for certain themes, sectors and industries in which the firm has conviction and has
accumulated deep compounded knowledge over decades, in areas including consumer staples, communication
services and industrial companies. Our team is focused on finding investment opportunities away from the crowd.

(continued on next page)
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GAMCO’s Investment Approach (continued)

Mario Gabelli and the firm are credited with adding the notion of Private Market Value with a Catalyst™ to the
value investing philosophy. PMV is what we think a company in the industry, or a private equity firm, would
pay to own the entire business. We then seek to identify catalysts (i.e., acquisitions, financial engineering,
change in management) as a filter to narrow the investment universe and find companies that we not only
believe are underpriced, but that also have a specific event on the horizon that will allow their intrinsic value
to be realized.
Performance Highlights
From the lows in March 2020 to the first vaccine approval announcement in the U.S. in the fall, small cap
value lagged most other style boxes. However, since that time small-cap stocks have outperformed by more
than 12%.
March Low to Vaccine Announcement

Vaccine Announcment to Recent

(3/18/20 - 11/6/20)

(11/6/20 - 3/31/21)

Small vs. Mid vs. Large Trailing Returns
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Outlook
There are several broad drivers contributing to a compelling outlook for small-cap companies over the coming
years. An improving economy, including an expansionary U.S. Purchasing Managers’ Index1 and increasing
inflation data, have historically coincided with a strong environment for small caps. Accordingly, small
business optimism has continued to rise, returning to its average historical reading for the first time since
prior to the pandemic in March.2 Additionally, merger and acquisition activity boomed during the first quarter,
which was the strongest opening quarter on record with $1.3 trillion in deals, fueled by large corporate cash
balances, historically low interest rates and improving business confidence. We view increased deal activity
as a tailwind for smaller companies, which can become bite-sized targets for large cash-rich corporations.
1 The PMI is a monthly index of economic trends in the manufacturing and service sectors.
2 NFIB Small Business Optimism Index, March 2021 Report

(continued on next page)
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GAMCO’s Investment Approach (continued)

January 1979 - March 2021
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While returns for the first quarter and trailing year favored small-cap and value stocks, the longer-term 3- 5and 10-year returns of these companies have continued to trail their larger-cap counterparts. Looking back
historically, since 1979, the Russell 2000 Value has outperformed all other large and small-cap style boxes, and
has done so with an attractive risk/reward profile1. We would anticipate a reversion to the mean as small caps
return to their longer-term outperformance over time.
Relative Valuation & Charcteristics		
Small Continues to trade at compelling valuations relative to mid and large
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In many cases, we believe these stocks remain at bargain valuations that could provide significant upside as
clarity on the shape of the recovery increases. We believe the sharp market decline last March underscores the
importance of investing in companies with sustainable cash generation and adaptable managements favored by
a fundamental value focused approach.

5

Value Stocks—Still Plenty of Fuel in the Tank
Avi Lavi, Chief Investment Officer—Global and International Value Equities
AllianceBernstein

After a strong rally for value stocks in recent months, some investors are wondering if the rebound will
continue. We think several forces are unfolding that should support a continued value resurgence as the world
emerges from the ravages of the pandemic.
Value equities have been enjoying stardom after many tough years. The MSCI World Value Index has surged by
33.2% since November, outperforming growth stocks by a wide margin (see chart on top of next page). Investors
have rediscovered the appeal of undervalued stocks, which often are facing controversy, in a diverse set of
markets from Japan to Europe to the U.S. Since Covid-19 vaccines were unveiled in late 2020, hopes for an
accelerated macroeconomic recovery fueled strong returns from cyclically sensitive sectors such as financials
and energy, which are more heavily represented in value benchmarks.

1 Zephyr Data as of March 31, 2021

(continued on next page)
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Value Stocks—Still Plenty of Fuel in the Tank (continued)

Value Stocks Have Posted a Strong Six-Month Rally

Past performance and current analysis do not guarantee future results.
Source: Bloomberg, FactSet, FTSE Russell, MSCI, S&P, Tokyo Stock Exchange and AllianceBernstein (AB)
Global represented by MSCI World Value Index and MSCI World Growth Index. U.S. represented by Russell 1000 Value and Russell 1000 Growth.
Europe represented by MSCI Europe Value and MSCI Europe Growth. Japan represented by TOPIX Value and TOPIX Growth. Emerging Markets
represented by MSCI Emerging Markets Value and MSCI Emerging Markets Growth.
As of April 30, 2021

Value’s Weakness Is Unprecedented
So, what’s been driving the value recovery so far, and is there more to come? To answer that question, we need to
first look back at equity market trends before the pandemic. It’s no secret that value stocks have had a rough ride
in recent years. Yet the sheer scale of the underperformance simply has no precedent in modern market history.
In the past, value stocks delivered consistently strong returns over time. In the U.S. market, where the longest
data history is available, the cheapest 30% of stocks, based on price/book value, outperformed the most
expensive 30% of stocks by an average of 4.1%, annualized on a 10-year rolling basis since 1936. But by the end
of 2020, as the Covid-19 pandemic devastated economic growth, the trailing 10-year returns for the cheapest
cohort of stocks had underperformed the most expensive stocks by about 8% (see chart below). This lost
decade was by far the worst period on record for value, well beyond the poor performance seen during the
internet bubble of 2000 and even the Great Depression of the 1930s.
Pandemic Pushed Value Stocks to Historic Slump
US Value Stocks: 10-Year Rolling Average Relative Return*

Past performance and current analysis do not guarantee future results.
Source: Center for Research in Security Prices, FactSet, MSCI and AllianceBernstein (AB)
* Return of the lowest-priced 30% of stocks relative to the highest-priced 30% of stocks, based on price-to-book, using the Fama French database
of U.S. stocks from June 1, 1936, through December 31, 2020.
Through December 31, 2020
(continued on next page)
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Value Stocks—Still Plenty of Fuel in the Tank (continued)

As a result, value stocks were left trading at a historic discount compared with growth stocks. Based on price/
forward earnings, the MSCI World Value was 53% cheaper than the MSCI World Growth Index (Display) by the
end of 2020. That’s nearly double the 28% average discount that global value stocks have traded at since 1997
and a deeper discount than at the peak of the dot-com bubble in 2000—a period followed by several years of
supercharged value outperformance.
Global Value Stocks Trade at a Near-Record Discount to Growth
MSCI World Value Index vs. MSCI World Growth Index: Price-to-Forward Earnings Discount*

Past performance and current analysis do not guarantee future results.
Source: FactSet, MSCI, Thomson Reuters I/B/E/S and AllianceBernstein (AB)
* Price to forward earnings (next 12 months) since January 1997
Through April 30, 2021

Value’s underperformance was widespread. By the end of 2020, in industries as diverse as consumer durables,
healthcare equipment and telecom services, value stocks were cheaper than they’ve been, relative to growth
stocks, at any time since 2001. The same was true of value stocks across most major regional markets.
Even after the recent rally, the discount of value stocks to growth stocks remains exceptionally wide. By the end
of April, the MSCI World Value still traded at a 51% discount to the MSCI World Growth—well below the 28%
long-term average, as shown above. And across sectors and regions, the discounts have only moved slightly off
the historical extremes seen at the end of 2020.
Opportunity or Trap?
It’s tempting to conclude that value’s bargain-basement prices alone represent a screaming buy signal. But that
would be too simplistic, given the persistent underperformance. As experienced value investors know all too
well, cheap stocks can get cheaper, and extreme discounts may signal a value trap. Sometimes a stock is cheap
because the company’s earnings have become permanently impaired.
For investors, the deep discounts present a conundrum. Do they reflect a new and permanent reality that
investors are ignoring—the imminent death of value investing? Or do these discounts represent pent-up
performance in value stocks that may signal outstanding recovery potential as market conditions turn?
In our view, the dramatic effects of the pandemic may be a catalyst for change, as five key developments could
foster an unwinding of the extreme divergence of value and growth stock valuations in the coming years.

(continued on next page)
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Value Stocks—Still Plenty of Fuel in the Tank (continued)

How Might Value Win?
Recovery from the Pandemic—Moving Toward Normal

Past performance and current analysis do not guarantee future results.
Source: AllianceBernstein (AB)

Value earnings and multiples should benefit as economic growth increases and broadens, while visibility into
post-pandemic behavior improves. These trends could also prompt asset allocators to shift more funds toward
value portfolios. A normalization of interest rates from historic lows—as we saw in early 2021 with the rise of
10-year U.S. Treasury yields—could put pressure on growth stock multiples, which tend to benefit more from
lower rates. Growth stock multiples may also suffer from potential regulatory crackdowns on mega-cap growth
giants in the technology and consumer sectors.
Covid-19 has produced the ultimate value controversy. Many companies that are struggling with uncertain
long-term prospects have been severely punished. Yet market conditions have also created what we believe is
an unprecedented recovery opportunity for investors willing to initiate or expand allocations to value stocks
today. Indeed, in the first quarter, many value companies posted strong earnings growth, so even as share
prices advanced, their P/E multiples remain attractive.
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Index Definitions (a person cannot invest directly in an index):
Morgan Stanley Capital International (MSCI) Emerging Markets Growth Index captures large and mid cap securities exhibiting overall
growth style characteristicsacross 27 Emerging Markets (EM) countries*. The growth investment style characteristics for index construction are
defined using five variables: long-term forward EPS growth rate, short-term forward EPS growth rate, current internal growth rate and long-term
historical EPS growth trend and long-term historical sales per share growth trend.
MSCI Emerging Markets Value Index captures large and mid cap securities exhibiting overall value style characteristics across 27 Emerging
Markets (EM) countries*. The value investment style characteristics for index construction are defined using three variables: book value to price,
12-month forward earnings to price and dividend yield.
MSCI Europe Growth Index captures large and mid cap securities exhibiting overall growth style characteristics across the 15 Developed
Markets (DM) countries in Europe*. The growth investment style characteristics for index construction are defined using five variables: long-term
forward EPS growth rate, short-term forward EPS growth rate, current internal growth rate and long-term historical EPS growth trend and long-term
historical sales per share growth trend
MSCI Europe Value Index captures large and mid cap securities exhibiting overall value style characteristics across the 15 Developed Markets
(DM) countries in Europe*. The value investment style characteristics for index construction are defined using three variables: book value to price,
12-month forward earnings to price and dividend yield.
(MSCI) World Index is a free float adjusted market capitalization weighted index that is designed to measure the global equity market
performance of developed markets. The term “free float” represents the portion of shares outstanding that are deemed to be available for
purchase in the public equity markets by investors. The performance of the Index is listed in U.S. dollars and assumes reinvestment of net
dividends.
MSCI World Growth Index captures large and mid cap securities exhibiting overall growth style characteristics across 23 Developed Markets
(DM) countries*. The growth investment style characteristics for index construction are defined using five variables: long-term forward EPS growth
rate, short-term forward EPS growth rate, current internal growth rate and long-term historical EPS growth trend and long-term historical sales per
share growth trend.
MSCI World Value Index captures large and mid cap securities exhibiting overall value style characteristics across 23 Developed Markets (DM)
countries*. The value investment style characteristics for index construction are defined using three variables: book value to price, 12-month
forward earnings to price and dividend yield.
Russell 1000® Index measures the performance of the large-cap segment of the US equity universe. It is a subset of the Russell 3000® Index
and includes approximately 1000 of the largest securities based on a combination of their market cap and current index membership. The Russell
1000® represents approximately 92% of the US market. The Russell 1000® Index is constructed to provide a comprehensive and unbiased
barometer for the large-cap segment and is completely reconstituted annually to ensure new and growing equities are reflected.
Russell 1000® Growth Index measures the performance of those Russell 1000® Index companies with higher price-to-book ratios and higher
forecasted growth values. It is market-capitalization weighted.
Russell 1000® Value Index measures the performance of those Russell 1000® Index companies with lower price to book ratios and lower
forecasted growth values. It is market-capitalization weighted.
Russell 2000® Index is an unmanaged index that measures the performance of the small-cap segment of the US equity universe. It includes
those Russell 2000® companies with higher price-to-book ratios and higher forecasted growth values.
Russell 2000® Growth Index measures the performance of those Russell 2000® Index companies with higher price-to-book ratios and higher
forecasted growth values. It is market-capitalization weighted.
Russell 2000® Value Index measures the performance of those Russell 2000® Index companies with lower price-to-book ratios and lower
forecasted growth values. It is market-capitalization weighted.
Russell Midcap® Index measures the performance of the mid-cap segment of the US equity universe. The Russell Midcap® is a subset of the
Russell 1000® Index. It includes approximately 800 of the smallest securities based on a combination of their market cap and current index
membership. The Russell Midcap® Index represents approximately 31% of the total market capitalization of the Russell 1000® companies. The
Russell Midcap Index is constructed to provide a comprehensive and unbiased barometer for the mid-cap segment. The Index is completely
reconstituted annually to ensure larger stocks do not distort the performance and characteristics of the true mid-cap opportunity set.
Russell Midcap® Growth Index is an unmanaged market capitalization weighted index measuring the performance of the mid cap growth
segment of the US equity universe. It includes those Russell Midcap® Index companies with higher price-to-book ratios and higher forecasted
growth values. These indices do not incur fees and expenses (which would lower the return) and are not available for direct investment.
Russell Midcap® Value Index is an unmanaged market capitalization weighted index measuring the performance of the mid cap value segment of
the U.S. equity universe including those Russell Midcap® Index companies with lower expected growth values.
TOPIX is a free-float adjusted market capitalization-weighted index that is calculated based on all the domestic common stocks listed on the TSE
First Section. TOPIX shows the measure of current market capitalization assuming that market capitalization as of the base date (January 4 ,1968
is 100 points. This is a measure of the overall trend in the stock market, and is used as a benchmark for investment in japan stocks.
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IMPORTANT INFORMATION
Information provided in this newsletter is general in nature, is provided for
informational purposes only and should not be construed as investment
advice. The views and opinions expressed are those of the authors as of
the date of their contribution, and do not necessarily represent the views
of their affiliated investment advisors, Equitable Investment Management
Group, LLC or its affiliates. Any such views and opinions are subject to
change at any time based on market, or other conditions, and are not
intended to be a forecast of future events, a guarantee of future results or
investment advice. Securities and sectors referenced should not be
construed as a solicitation or recommendation, or be used as the sole basis
for any investment decision.
Past performance is not a guarantee of future results. Portfolio re-balancing
and diversification do not guarantee a profit or protection against loss in a
declining market.
No guarantee or representation is made that investment objectives and/or
opinions stated will be achieved. The experience of each specific client
or investor may vary.
The information has been established on the basis of data, projections,
forecasts, anticipations and hypotheses, which are subjective. These
analyses and conclusions are the expression of an opinion, based on
available data at a specific date. Due to the subjective aspect of these
analyses, the effective evolution of the economic variables and values of the
financial markets could be significantly different from the projections,
forecasts, anticipations and hypotheses, which are communicated in this
material.
Take Five Views features commentary from individuals who are affiliated
with investment portfolios that are available through variable life insurance
policies issued by Equitable Financial Life Insurance Company of America
(Equitable America) (AZ stock company, main administrative office in Jersey
City, NJ), and Equitable Financial Life Insurance Company (Equitable
Financial) (NY, NY), variable annuities issued by Equitable Financial Life
Insurance Company (Equitable Financial) (NY, NY) and mutual fund

products. Alliance Bernstein is an affiliate of Equitable Holdings, Inc.
Aristotle Capital Management, Diamond Hill Capital Management, GAMCO
Asset Management, and J.P. Morgan Asset Management, are not affiliated
with Equitable America, Equitable Financial or their affiliates.
Co-distributors: Equitable Advisors, LLC (member FINRA, SIPC) (Equitable
Financial Advisors in MI and TN) and Equitable Distributors, LLC. Equitable
Investment Management Group, LLC is a wholly owned subsidiary of
Equitable Financial. All companies are affiliated and, except for Equitable
America, all are located at 1290 Avenue of the Americas, NY, NY 10104,
(212) 554-1234.
1290 Funds is part of the family of mutual funds advised by Equitable
Investment Management Group, LLC (EIM). EIM is a wholly owned subsidiary
of Equitable Financial Life Insurance Company (Equitable Financial), NY, NY.
Equitable Distributors, LLC is the wholesale distributor of the 1290 Funds.
Equitable Advisors, LLC (member FINRA, SIPC) (Equitable Financial Advisors
in MI and TN) offers 1290 Funds to retail investors.

An investor should consider investment objectives, risks,
charges and expenses carefully before investing. Obtain a copy
of the prospectus at 1290funds.com, which contains this and
other information, or call (888) 310-0416. Read the prospectus
carefully before investing.
The Funds are distributed by ALPS Distributors, Inc., which is not affiliated
with EIM, Equitable Financial Life Insurance Company, Equitable
Distributors, LLC, Equitable Advisors, LLC (member FINRA, SIPC) (Equitable
Financial Advisors in MI and TN) or the subadvisors.

Please consider the charges, risks, expenses and
investment objectives carefully before purchasing a
variable life insurance policy or variable annuity. For a
prospectus containing this and other information,
please contact a financial professional or visit
equitable.com. Please read the prospectus carefully
before you invest or send money.

Variable Life Insurance, Variable Annuities and Mutual Funds: • Are Not Deposits of Any Bank • Are Not FDIC Insured • Are Not Insured by Any Federal
Government Agency • Are Not Bank Guaranteed • May Go Down in Value
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